o HAsT#e (Sales Management) &7 Ta&T (Nature)

ol HelorHe a1 31T g—Tashd (Sales) & Tafd T 1Al T AISTAT FTeAT, HITSeT HAT, TAGUT
3R AT T, arfer TEAT & foshT o163 T & Ioh |

Yol Helorae 1 7L AT (Nature):

&g 37749 (Goal Orlented) mmwuﬁﬂﬁﬁﬁﬁ T T ITCc FHLeAT BIAT g |
1;I'q"élﬁ'zrq%zﬁ(Managerlal Process) SHH AIeTT, TaTeeT, fAdersT 3R f=or enfaer g €1
ATTa-Ffgd (Human Oriented) — ST Aoda=l/fAshdr3it T T+, IfA8T0T 3R 90T enfde B
Tﬁ%h(Dynamic)—WﬁWW%W@ﬁwmﬁ?ﬁgl

faax 9fshaT (Continuous Process) — Ig Tah Add <Toret el Ui &

HHaATHS (Coordinative Nature) — T8 3cuTesT, faa 3R Ao AT & AT dreidel ST
HTH FAT ¢ |

UoH HelotHe &I $1fA=T (Role of Sales Management)

T e TeiRoT — et & fore sy o163 a7 el

Jod E1H T 3T3e — fashar3it I 7cif, afreTor 3R fashre ke

RO T4 icjed — Hodalel &l Nt e 3R e fgem &=

WS—]W Mg T T R ART A FASTAT|

e T AT — ATEeRT & AT 37eS T AT 3R FATT AT

fSrshT et T #Hedrehet — God RUIE R veelet @1 faeevor st

TS e — FHTAT TeIshl o ATEAH & hufail oh oIS Y 1T

sy

T Holoree fondY 8 caaaTT ST AheldT $I g | Tg o Shadl fashl dglel H AGE T ¢ dTodh
Mg AJioe 3N SR A gfcreaeicas Fufd #sigd et 7 8 AgcaqoT ${ffehr e &




